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John Hancock variable universal life
John Hancock’s portfolio of flexible premium variable universal life insurance is 
designed to offer real, long-term customer value that includes: 

A competitive suite of VUL product offerings — meeting clients’ varying needs for 
cost, guarantees and tax-free growth potential

A broad range of investment options — providing choices to fit clients’ risk 
tolerance— now including exchange-traded fund (ETF) portfolios! 

Innovative living benefit riders — enhancing value with added protection such as long-
term care coverage1 — and  rewards and savings for living healthier with John Hancock 
Vitality or John Hancock Aspire for those living with diabetes

John Hancock’s strength and stability — offering among the highest financial ratings 
in the industry, building on more than 155 years’ experience, providing life insurance 
solutions to more than 2.6 million policyholders* and paying over  $5.7 billion in life 
insurance benefits annually**

John Hancock has 
three competitive VUL 
products2 to meet 
clients’ needs

Protection VUL
Low-cost permanent protection with 
death benefit guarantees to age 100

Accumulation VUL
Life insurance protection with strong tax-
free cash value accumulation potential

Accumulation  
Survivorship VUL
Second-to-die life insurance protection 
with strong tax-free cash value 
accumulation potential

 * Represents inforce John Hancock life insurance policyholders as of December 2020.
** Payments made in 2020 for life insurance death claims.Contact us
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Product type
Guaranteed  

interest
Potential upside 

investment return
Potential downside 

investment risk
Client’s risk 

tolerance

Term  
insurance N/A N/A N/A Low

Current 
assumption 
universal life 
(UL)

Typically 2%  
or less

Tied to current 
rates, typically 

3.5%–5%

Minimum 
crediting  

rate (typically 
1%-2%)

Low

Indexed 
universal  
life (IUL)

Typically 0% 
annually with 
a cumulative 
guarantee of 

1%–3%

Typically  
capped at  

7-12% 

0% guaranteed 
floor Moderate

Variable 
universal  
life (VUL)

Fixed account 
only, typically 2% 

or lower
Unlimited Unlimited High

Visit us on JHSalesHub.com

Where does VUL fit?
As you know, recommending life insurance does not 
work with a “one product fits all” approach. Clients 
have varying needs and fall on different areas of the 
risk-reward spectrum. In fact, a key to making the 
best product recommendation is to consider your 
clients’ investment risk tolerance.

Variable universal life occupies a space on the risk-reward 
spectrum beyond current assumption universal life (UL) 
and indexed universal life (IUL). VUL has access to variable 
subaccounts which can provide greater upside potential but more 
potential for volatility. For this reason, VUL can be a very good fit 
for clients who have a higher-risk tolerance. 

Our VUL portfolio2 offers all the competitive product features 
you’ve come to expect from John Hancock. The portfolio includes 
a single life as well as survivorship product offerings. 

Product risk spectrum
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Target market and applications
While both our Protection and Accumulation VUL 
products offer death benefit protection and growth 
potential, determining the best product solution 
requires an exploration of the clients’ primary goal.

Death benefit guarantees?  Offer Protection VUL, for clients 
ages 45-70 seeking low-cost death benefit protection with a 
guarantee to age 100

Long-term cash accumulation?  Offer Accumulation VUL or 
Accumulation Survivorship VUL to clients ages 25-60 looking 
to accumulate cash value growth potential to help meet future 
financial needs, such as supplementing retirement income

With any of these VUL products, you can also answer the  
needs of clients who are:

• Optimistic about the market, and want flexibility to diversify 
among different investment options

• Seeking living benefits that can help them protect their 
financial plans — and even live a longer, healthier life

Rishi, 45, needed life insurance coverage and an additional way to 
build funds for retirement. An Accumulation VUL policy helped him 
meet that need.

Alexa, 55, wanted cost-effective guaranteed death benefit protection 
with additional coverage to help manage long-term care expenses 
(after seeing the toll those costs were having on her parents’ retirement 
plans). She purchased a Protection VUL policy with a Long-Term 
Care rider.

Sarah and Brad, 56 and 58 respectively, wanted life insurance 
protection that helped enhance and protect their legacy and allowed 
them to eventually transfer their estate to their children income tax-free.  
They purchased an Accumulation Survivorship VUL policy.

Meeting real-life needs

Contact us

Enhance your 
VUL sale

Investment  
options

Home

John Hancock 
variable 

universal life

Target market 
and application

Where does  
VUL fit?

Our key VUL 
features

Visit us on JHSalesHub.com



Our key VUL features
Diversified investment choices
Our VUL products give clients access to a wide 
and diversified selection of investments from our 
superior roster of talented and knowledgeable asset 
managers, and can be tailored based on your clients’ 
specific goals and risk profile. Or if your clients 
prefer a single investment strategy that allows for 
automatic diversification, our VUL products also 
offer access to our Lifestyle portfolios.3

Dollar-cost averaging (DCA)
Clients can transfer a fixed-dollar amount each 
month from one investment account to one or more 
of the other investment accounts, or to the Fixed 
Account. This approach can result in an overall 
better average share price.4

Asset-allocation rebalancer
Our asset-allocation rebalancer gives clients the 
option to automatically adjust assets — on either a 
monthly, quarterly, semi-annual or annual basis — so 
that they stay on track with their original investment 
objectives, keeping their portfolio from becoming 
heavily weighted in a particular sector. 

No investment restrictions
With our VUL products, clients have access to more 
than 50 investment options in a variety of asset 
classes.  For Protection VUL they can choose any 
one of these options with no restrictions to maintain 
the age-100 death benefit guarantee.  

Access to cash value in the policy
Clients can access the cash value within their 
policy via income-tax free withdrawals or loans.5 
They can choose one or a combination of these 
methods, consistent with their financial objectives.

Lifestyle portfolios
Our Lifestyle portfolios provide immediate 
diversification through a single investment and 
can address different levels of risk tolerance. 
Advantages include:

• One-step to portfolio diversification  
plus quality management

• Choice of portfolios featuring optimal mixes 
of asset classes for specified levels of risk

• Elimination of the hassle and uncertainty 
of selecting investment options for 
variable life insurance policies

• The convenience of investing in one fund 
and achieving instant diversification can  
help clients make better long-term 
investment decisions

Risk tolerance levels:
 Lifestyle Growth

 Lifestyle Balanced

 Lifestyle Moderate

 Lifestyle Conservative
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Allianz Global Investors U.S. LLC Jennison Associates LLC Wellington Management Company LLP

Boston Partners Manulife Investment Management Wells Capital Management, Inc.

Capital Research and Management Company Western Asset Management Co.

Dimensional Fund Advisors LP SSgA Funds Management, Inc. Pacific Investment Management Company LLC

Invesco Advisers, Inc. T. Rowe Price Associates, Inc. The Optimized Portfolio System

Investment options
We have assembled a roster of carefully 
selected asset managers, each of whom 
plays a role in creating John Hancock’s 
diversified offering of portfolios.

We build and maintain this team of managers by 
employing our proprietary “Selectivity” process. 
This process to determine excellence in portfolio 
management assessing: 

• Depth and breadth of portfolio management 
experience

• Consistency of performance through different 
market cycles

• Clarity of a manager’s investment style

• Discipline of the investment process

*Past performance is no guarantee of future results.

Our team of professionals

23 funds 
with 10-year returns 
above 7%*

Contact us

Enhance your 
VUL sale

Investment  
options

Home

John Hancock 
variable 

universal life

Target market 
and application

Where does  
VUL fit?

Our key VUL 
features

Visit us on JHSalesHub.com



Enhance your VUL sale
While John Hancock’s VUL portfolio offers appealing options for 
competitive protection, guarantees and growth potential, you can 
enhance that value with our innovative living benefits.

Comprehensive 
protection for less
Protection VUL ’21, male, 55, best class, 
$500K death benefit, 4% LTC coverage,  
7% gross, guarantee to age 100 premium solve

The data shown is taken from an illustration. It assumes a hypothetical rate of return and/or current interest crediting rate and may not 
be used to project or predict investment results. Unless indicated otherwise, these values are not guaranteed. We urge you to show your 
clients a basic illustration showing the impact of 0% and maximum sales charges and/or the guaranteed interest crediting rate and an 
impact it will have on policy cash value and death benefit.

$7,050

$6,913$7,626

Death  
Benefit

Death  
Benefit &  

Long-Term  
Care Benefit  

Pool

Death  
Benefit &  

Long-Term  
Care Benefit  

Pool

John Hancock 
Vitality  

Program

Long-Term Care rider: When combined with a John Hancock Protection VUL or 
Accumulation VUL insurance policy, the optional LTC rider allows policy owners to 
accelerate their death benefit to help pay for long-term care expenses should the need 
arise. Any portion of the death benefit not used to cover these expenses remains in the 
policy and is paid as a death benefit. Whether paid to beneficiaries as a death benefit or to 
reimburse long-term care expenses, life insurance’s benefits are received income tax-free.

Vitality PLUS rider: Each John Hancock VUL policy includes John Hancock Vitality, a 
living benefit that provides rewards and discounts for simply living a healthy life. And by 
adding the Vitality PLUS rider, clients can save even more. For example, clients can lower 
their premium without sacrificing their guarantee duration by adding a Vitality PLUS rider 
to Protection VUL.

Critical Illness Benefit rider: This rider offers your clients a one-time, lump-sum, 
income tax-free payment that’s separate from — and in addition to — their life insurance 
benefit. This rider6 can be added to a Protection VUL or Accumulation VUL policy to help 
protect your clients throughout their working years from the financial burden associated 
with a critical illness event such as heart attack, cancer or stroke.

When John Hancock  
Vitality PLUS is added, 

 look at possible  
premium savings!
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1. The Long-Term Care (LTC) rider is an accelerated death benefit rider and may not be considered long-term care insurance in some states. There are additional costs associated with this rider. The maximum monthly benefit amount is $50,000. When the death benefit is accelerated for long-term care 
expenses, it is reduced dollar for dollar, and the cash value is reduced proportionately. Please go to your John Hancock producer website to verify state availability.
2. Insurance policies and/or associated riders and features may not be available in all states. Some riders may have additional fees and expenses associated with them. Refer to the product prospectus for additional information.
3. Allocating net premiums to Lifestyle Portfolios is designed to help reduce the market volatility that one may experience through the allocation of premiums to only one or a small number of investment options. There are risks associated with any investment and it is possible to lose money by investing in 
these portfolios.
4. Dollar Cost Averaging (DCA) does not assure a profit or protect against loss in declining markets. Since the DCA involves continuous investments in securities regardless of fluctuating price levels of such securities, a purchaser must be willing to continue such purchases through periods of declining prices.
5. Loans and withdrawals will reduce the death benefit and the cash surrender value, and may cause the policy to lapse. Lapse or surrender of a policy with a loan may cause the recognition of taxable income. Withdrawals in excess of the cost basis (premiums paid) will be subject to tax and certain 
withdrawals within the first 15 years may be subject to recapture tax. Additionally, policies classified as modified endowment contracts may be subject to tax when a loan or withdrawal is made. A federal tax penalty of 10% may also apply if the loan or withdrawal is taken prior to age 591/2. Cash value available 
for loans and withdrawals may be more or less than originally invested. Withdrawals are available after the first policy year. 
6. The Critical Illness Benefit Rider provides a one-time lump sum benefit for covered critical illnesses subject to eligibility requirements. The benefit will not be paid for critical illnesses initially diagnosed before the rider effective date or during the waiting period. See the product guide for additional details. 
7. Second highest of 13 ratings (superior ability to meet ongoing insurance obligations). Financial strength rating is current as of February 10, 2021, is subject to change, and applies to John Hancock Life Insurance Company (U.S.A.) and John Hancock Life Insurance Company of New York as a measure of 
each company’s financial ability to pay claims and to honor any guarantees provided by the contract and any applicable optional riders. These companies have also received additional financial strength ratings from other rating agencies. Financial strength ratings are not an assessment, recommendation, or 
guarantee of specific products and their investment returns or value, do not apply to individual securities held in any portfolio or the practices of an insurance company, and do not apply to the safety and performance of separate accounts.

This material is for Institutional/Broker-Dealer use only. Not for distribution or use with the public.
The portfolios in the John Hancock Variable Insurance Trust described above are not retail mutual funds and are only available under variable annuity contracts, variable life policies or through participation in tax qualified retirement plans.  Although the portfolios’ investment adviser or subadvisers may manage retail mutual funds 
with similar names and investment objectives, no representation is made, and no assurance is given, that any portfolio’s investment results will be comparable to the investment results of any other fund, including other funds with the same investment adviser or subadviser. Past performance is no guarantee of future results.
The benefits available under Aspire can vary depending on whether the insured has Type 1 or Type 2 diabetes, the type and coverage amount of the life insurance policy purchased and the level of Onduo engagement with the John Hancock Vitality Program. Eligibility for an Onduo membership is also subject to 
Onduo’s qualification requirements. Certain aspects of Aspire may change over time. There is no coordination between Aspire and any health benefits you may receive from an insurance policy, health plan, or any other wellness programs you may be enrolled in.
Aspire is not available in New York, Idaho and Puerto Rico.
Protection VUL policies automatically include a no-lapse guarantee called Death Benefit Protection. This feature guarantees that the policy will not default, even if the cash surrender value falls to zero or below, provided that the Death Benefit Protection Value remains greater than zero and policy debt never 
exceeds the Policy Value. Once terminated, the Death Benefit Protection feature cannot be reinstated. See the product guide for additional details.
Vitality is the provider of the John Hancock Vitality Program in connection with the life insurance policy and Healthy Engagement Rider. Rewards and discounts are subject to change and are not guaranteed to remain the same for the life of the policy. John Hancock Vitality Program rewards and discounts are 
available only to the person insured under the eligible life insurance policy.
This material does not constitute tax or legal advice and neither John Hancock nor any of its agents, employees or registered representatives are in the business of offering such advice. Your clients should consult with their own tax advisor.
Variable universal life insurance has annual fees and expenses associated with it in addition to life insurance-related charges. Variable universal life insurance products are subject to market risk and are unsuitable as a short-term savings vehicle. Cash values are not guaranteed and will fluctuate, and the policy may lose value. 
Guaranteed product features are dependent upon minimum premium requirements and the claims-paying ability of the issuer. 
Variable life insurance is sold by product and fund prospectuses, which should be read carefully. They contain information on the investment objectives, risks, charges and expenses of the variable product and its underlying investment options. These factors should be considered 
carefully before investing.
Insurance products issued by: John Hancock Life Insurance Company (U.S.A.), Boston, MA 02116 and securities offered through John Hancock Distributors LLC through other broker/dealers that have a selling agreement with John Hancock Distributors LLC, 197 Clarendon Street, Boston, MA 02116.
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John Hancock is among the highest-rated companies 
for financial strength and stability as demonstrated by 
its A+ rating from A.M. Best.7 Financial strength ratings 
are a comprehensive measure of a company’s financial 
strength and stability, and are important as they reflect a 
life insurance company’s ability to pay claims in the future. 
With over 155 years of experience, John Hancock offers 
clients a diverse range of insurance products and services 
through its extensive network of employees, agents, and 
distribution partners.

Strength. Stability. John Hancock.  

For more information about our VUL products  
or our other offerings in our product portfolio:

Contact your John Hancock sales representative

Call National Sales Support at 888-266-7498, option 2

Visit JHSalesHub.com
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