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Date


Client Name
Address
City State Zip


Dear [client name]:

Planning for the unexpected can protect your business and those who depend on it when sudden challenges arise. You’ve worked hard to build a successful business but what would happen to your business if an owner or key employee died or became disabled?

As I’m sure you know, any closely held business faces the possibility of an owner dying or becoming disabled, creating significant challenges and jeopardizing a lifetime of hard work and investment while placing others in the unnecessary, and difficult position of answering questions around the control and future of the business. This can be avoided through proper planning and an adequately funded buy-sell agreement. Proper planning will ensure the owner’s family that they’ll receive a fair price for their share of business assets, while, at the same time, protect the future success of the business. For this reason, having a buy-sell agreement in place, and reviewing it regularly, is the root of any successful business continuity plan.

I’d like to sit down with you to discuss the options available to you and how they can play a critical role in securing your business continuity plan. [I’ll give you a call in a few days/Please call me at the number above] to schedule a convenient time for us to get together. 



Sincerely, 



Financial Professional Name
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