
Disclaimer: Before any annuity exchange is made, all factors should be weighed to verify that the product is appropriate for the client.

EFFICIENT FUNDINGTo address specific concerns of the client; 
recommend a 1035 transfer to Annuity 
Care, base policy only

IDEAL CLIENT CLIENT CONCERNS

Age 68 to 85; has build up in a NQ 
Annuity not subject to surrender 
charges or money from a CD; views 
proceeds as lazy or emergency money.

Wants to ensure adequate funding for a health care or Long-
Term Care (LTC) event. Wants to preserve their principal, receive 
a reasonable rate of return, and maintain care, custody, and 
control of the asset (liquidity).

HOW IT WORKS

$150,000
Non-qualified 
annuity with a 

large gain

1035 Exchange 
OneAmerica 

Fixed 
AnnuityCare 
(base policy)

Creating a 
$4,300 a month 

tax-free LTC  
benefit for 3 

years.

Any unused 
monies are 
passed to 

beneficiary upon 
death
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This material is not intended to provide specific legal, tax or other professional advice. The services of an appropriate professional should be sought regarding individual situations. 
Neither AIMCOR Group, LLC, or its subsidiaries or affiliates, offer tax or legal advice. In certain situations, life insurance death benefits may be partially or wholly taxable. Information in 
this report should not be used in any actual transaction without the advice and guidance of a licensed financial professional. In some instances, a Tax professional and/or Attorney should 
also be contacted for counsel. 

Most insurance policies contain exclusions, limitations, reductions of benefits, and terms for keeping them in force. Ask your financial professional to provide you with costs and complete 
details. Guarantees are based on the claims-paying ability of the issuing insurance company. 

AIMCOR Group, LLC is not an insurer and does not issue contracts for coverage. This material is being provided for informational or educational purposes only and does not take into account 
the investment objectives or financial situation of any client or prospective clients.  The information is not intended as investment advice 
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