
LIVING BENEFITS – CONVERSATION STARTERS
INDIVIDUAL PLANNING SOLUTIONS

PROTECTING CLIENT WEALTH FROM 
LONG-TERM CARE EXPENSES

Planning for long-term care expenses can be overwhelming for clients — and challenging for financial professionals. 
Although clients don’t want to envision themselves in a compromised state of health, they want their trusted 
professionals to explain what they need to do keep their finances, and their families secure.

Here’s a simple way to show a client the range of LTC options and how clients can maintain control of their assets 
while creating a plan to protect against the increasing cost of LTC. 
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To help determine the right fit for your clients:

• Make it priority and help them understand the impact the cost of LTC could have on their finances.
• Explain to them the importance of having a plan to cover unexpected Long-Term Care expenses and getting it in 

place while the client is healthy.   
• Ask them how they envision paying for Long-Term Care. By listening to their response, you’ll be able to explain the 

options available to meet their need and their preferred method of funding. 
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This material is not intended to provide specific legal, tax or other professional advice. The services of an appropriate professional should be sought regarding individual situations. 
Neither AIMCOR Group, LLC, or its subsidiaries or affiliates, offer tax or legal advice. In certain situations, life insurance death benefits may be partially or wholly taxable. Information in 
this report should not be used in any actual transaction without the advice and guidance of a licensed financial professional. In some instances, a Tax professional and/or Attorney should
also be contacted for counsel.

Most insurance policies contain exclusions, limitations, reductions of benefits, and terms for keeping them in force. Ask your financial professional to provide you with costs and complete 
details. Guarantees are based on the claims-paying ability of the issuing insurance company. 

AIMCOR Group, LLC is not an insurer and does not issue contracts for coverage. This material is being provided for informational or educational purposes only and does not take into account 
the investment objectives or financial situation of any client or prospective clients.  The information is not intended as investment advice 


