BERBN LTCPLANNING QUADRANT

What you need to know WHAT WOULD YOUR CLIENTS DO IF THEIR HEALTH CHANGED SUDDENLY?

to customize a plan for your client

CASH-STRONG, AGE 60 PLUS PRE-RETIREES, AGES 50 TO 65

* Can contribute $5,000 to $50,000 in annual premiums

Can contribute $50,000 to $500,000 in premiums * 5-t0 15- pay premium

* Single —to 3-pay premium

RETIREMENT IN SIGHT, CASH FLOW TO FUND LONG-TERM CARE

SELLING A BUINSESS, HOME, OR HAS CDs ABOUT TO MATURE POLICY, NEEDS WEALTH PROTECTION

List prospective client names here: List prospective client names here:

RETIREES - REPOSITION ASSETS OR DISPOSABLE INCOME YOUNG PROFESSIONALS, AGES 40 TO 54

* Can contribute $5,000 to $50,000 in annual premiums * Can contribute $5,000 to $50,000 in annual premiums

® 3-to 10- pay premium ® 5-to0 15- pay premium

CONCERNED ABOUT RISKS OF LTC, HAVE ASSETS OR INCOME CONCERNED ABOUT PARENT NEEDING LTC AND THE IMPACT IT MAY
AVAILABLE TO FUND A PLAN AND DEFER RISK HAVE ON THEM, or WANT TO PROTECT THEMSELVES.

List prospective client names here: List prospective client names here:

What you need to know to customize a plan for your client: 1. How does your client want to fund the plan? 2. Is the client married or single?

This material is not intended to provide specific legal, tax or other professional advice. The services of an appropriate professional should be sought regarding individual situations. Neither AIMCOR Group, LLC, or its subsidiaries or affiliates, offer tax or legal advice. In
certain situations, life insurance death benefits may be partially or wholly taxable. Information in this report should not be used in any actual transaction without the advice and guidance of a licensed financial professional. In some instances, a Tax professional and/or
Attorney should also be contacted for counsel.

Most insurance policies contain exclusions, limitations, reductions of benefits, and terms for keeping them in force. Ask your financial professional to provide you with costs and complete details. Guarantees are based on the claims-paying ability of the issuing insurance company.
AIMCOR Group, LLC is not an insurer and does not issue contracts for coverage. This material is being provided for informational or educational purposes only and does not take into account the investment objectives or financial situation of any client or prospective clients.
The information is not intended as investment advice
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