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CONSIDER A CLIENT’S RISK TOLERANCE: CONSERVATIVE, GROWTH, MODERATE

Knowing a client’s approach to market gains and losses can help narrow down which life insurance products 
might be most appropriate for them. Explore types of policies from a risk tolerance perspective. See how a client 
might have benefited or sacrificed growth potential, based on a particular type of policy during these years.
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Most insurance policies contain exclusions, limitations, reductions of benefits, and terms for keeping them in force. Ask your financial professional to provide you
with costs and complete details. Guarantees are based on the claims-paying ability of the issuing insurance company. AIMCOR Group, LLC is not an insurer and does
not issue contracts for coverage. This material is being provided for informational or educational purposes only and does not take into account the investment
objectives or financial situation of any client or prospective clients.The information is not intended as investment advice

THE BENEFIT - EXPLORE THESE THREE CATEGORIES OF LIFE INSURANCE

CONSERVATIVE: INDEXED UNIVERSAL LIFE 

• Let’s assume a 0% floor and a 12% cap. Cap ranges vary on IUL products. The industry cap rate average over 
the last 5 years has been 9%-10%. 

• Clients would have been protected from any amount of market loss because of a 0% floor. And, they would 
have fully participated in gains up to the cap; 12% in this example.

GROWTH: VARIABLE UNIVERSAL LIFE

• 10.7% average annual return for the S&P 500 1937-2021

• Clients would have unlimited upside exposure to equities

MODERATE: INDEXED VARIABLE UNIVERSAL LIFE

• Let’s assume a 10% buffer – Can be an extremely attractive value proposition that wasn’t readily available to 
the life insurance space until recently. Clients would have unlocked more years of full participation than the 
conservative client in the IUL example. These clients would have had an opportunity to capture a greater 
amount of market returns.
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THE TRADEOFF - EXPLORE THESE THREE CATEGORIES OF LIFE INSURANCE

CONSERVATIVE: INDEXED UNIVERSAL LIFE 

The tradeoff: indirect limited upside exposure. The cap limit requires a client to forego the percentage of 
growth between the cap and the actual market results in years where growth exceeds the cap rate.

GROWTH: VARIABLE UNIVERSAL LIFE

The tradeoff: recognition of losses incurred in years of a down market. Variable universal life allows a client 
recognize the full benefit of growth years in the market while at the same time realizing a loss when the market 
has a down year.

MODERATE: INDEXED VARIABLE UNIVERSAL LIFE

Using the 10% buffer to remain consistent with page 1, the tradeoff here is that the client still runs the risk of 
realizing a loss from a down market that exceeds the 10% buffer (if elected). Note: While the buffer offers an 
ability to reduce a client’s loss exposure in down markets it’s important that the client also understand the 
lower upside potential that they incur by adding the buffer to limit their potential loss exposure.

GROWTH |  20 NEGATIVE YEARS  =  -12.2% AVG NEGATIVE RETURN

VUL policies give potential for a client with the risk tolerance 
and behavior type to ride out the down years to participate in 
the up years.

The S&P 500 has historically been positive roughly 75% of the 
time. This is one reason why some financial professionals and 
clients are interested in solutions like VUL that can provide full 
upside participation.
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